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Introduction

The purpose of this document is to provide the client with information about the groups of financial instru-
ments and products, which correspond to individual investor types pursuant to established procedures of
VUB, a.s. valid for “appropriateness” business model pursuant to Art. 73g of the Securities Act.’

Investor type can also be defined as investment strategy, investment profile or risk profile. It is determined
based on the evaluation of answers that the client provided in the investment questionnaire used for appro-
priateness model. To every investor type corresponds specific groups of financial instruments and products
and itis marked in the overview found below. The overviews mentioned here do not apply to private bank-
ing clients and clients under investment service investment advisory (InvestPlan).

More detailed information on the creation of an investment strategy, investment questionnaires and eval-
uating the appropriateness/suitability of financial instruments and products can be found in the document
called ‘Sprievodca investora’ (Investor’s Guide), that is available at our points of sale or online at www.vub.sk
in the ‘Mission and Values’ section about ‘Investor Protection’.

This document only mentions groups of financial instruments and products that correspond to at least one
type of investor. Clients can always contact VUB a.s., points of sale with their requests and questions, even if
they are interested in financial instruments and products, that are not explicitly mentioned in this document.

1 Act No. 566/2001 Coll. on Securities and Investment Services and on changes and amendments to some acts, as amended (,Securities Act”)
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Overview No. 1 to the retail investment questionnaire used for “appropriateness”
model

Description Profile

* Your level of knowledge and experience in the areas of investing corresponds to mu-
INVESTMENT tual funds investing primarily into current accounts and term deposits.

PROFILEA |« The client can be offered the following group of special products that are currently
distributed by VUB bank: ‘Eurizon SK - Rezervny fond (REF)

e Your level of knowledge and experience in the areas of investing corresponds to struc-
tured deposits, mutual funds investing primarily into current accounts, term deposits.
Further, your knowledge and experience is sufficient for common investment prod-
ucts - securities with minimal/low complexity, such as such as bonds? and government
bonds for citizens, shares or mutual funds investing into similar investment products.

INVESTMENT | ® The client can be offered products from the previous group as well as all the following

PROFILE B products:’Prémiovy vklad/Premium deposit, securities with minimal/low complexity,
mainly: ‘Eurizon SK - Konzervativne portfolio (KOP), Active bond fund (ABF), Dynamické
portfélio (DOP), Stredoeurdpske Aktivne Portfélio(SEP), Flexibilné portfélio (ZPF), Ac-
tive Magnifica (AMG), Eurizon Man-ager Selection Fund - MS10, MS20, MS40, MS70
(E10, E20, E40, E70), Eurizon Fund - Bond High Yield (EBH), Bond Inflation Linked (EBI),
Bond Corporate EUR LTE (EBS), Bond Emerging Markets “RD" (EBE), Absolute Green
Bond (AGB), Eurizon Fund II Euro Bond (EEB)

e Your level of knowledge and experience in the areas of investing corresponds to struc-
tured deposits, mutual funds investing primarily into basic accounts, term deposits.
Further, your knowledge and experience is sufficient for common investment prod-
ucts - securities with minimal/low complexity, such as bonds?, shares or mutual funds
investing into similar investment products and mutual funds with specific investment

INVESTMENT strategies like covered and regional investment equity funds.

PROFILEC |« The client can be offered products from the previous two groups as well as the fol-
lowing products: ‘Eurizon SK -Vyvazeny rastovy fond (VRF), Akciové portfolio (APO),
Svetové portfélio (STO), Eurizon Fund - World Smart Volatility (EEW), Equity Emerging
Markets Smart Volatility (EEM), Flexible Equity Strategy (ASF), Sustainable Global Equity
(ESG), Equity China A (EEC), Top US research (EEU), Equity Innovation (EEI), Equity Plan-
et (EPL), Equity People (EPE), Eurizon Fund - Top European Research (EER)

e Your level of knowledge and experience in the areas of investing corresponds to struc-
tured deposits, mutual funds investing primarily into current accounts, term deposits.
Further, your knowledge and experience is sufficient for common investment prod-
ucts - securities with minimal/low complexity, such as bonds**, investment certificates
shares or mutual funds investing into similar investment products and mutual funds

INVESTMENT with specific investment strategies like covered and regional investment equity funds
PROFILE D as well as more complex investment products that are related to lesser-known finan-

cial market indicators.

e Currently, the client can be offered products only from the previous three groups.

e Note: All investment products offered for Retail non-professional client under appro-
priateness business model by the bank are currently appropriate for this group.

2 Except for Corporate Bonds with high-risk profile as defined in the Opinion of the Capital Market Supervision Department of the National Bank of
Slovakia of 30 April 2024 (supervisory benchmark) on corporate bonds distribution.

3 Except for Corporate Bonds with high-risk profile as defined in the Opinion of the Capital Market Supervision Department of the National Bank of
Slovakia of 30 April 2024 (supervisory benchmark) on corporate bonds distribution.

4 Except for Corporate Bonds with high-risk profile as defined in the Opinion of the Capital Market Supervision Department of the National Bank of
Slovakia of 30 April 2024 (supervisory benchmark) on corporate bonds distribution



Overview No. 2 to the investment questionnaire of the Sales department
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5 Basic derivatives usually used for the purpose of reinsurance
6 More complex derivatives used for the purpose of specific reinsurance
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